[Your Full Name]
[Target Role, e.g. Enterprise Account Executive]
[City, State] | [+91 phone] | [email@example.com] | [linkedin.com/in/your-name]
Summary
[Title] with [x] years selling [product or category] to [segment] in [territory]. Consistently [achievement against target]. Most recently [a deal or result you can prove].
Sales Profile
Segment: [SMB, mid-market or enterprise]
Territory: [Region or named accounts]
Average deal size: [amount]
Tools: [CRM], [Outreach tool], [Analytics tool]
Professional Experience
[Job Title]
[Company], [City] | [Month Year] - Present
1. Achieved [percentage] of a [amount] annual target in [year], ranking [position] of [number] in the team.
1. Closed [number] new accounts worth [amount], including [notable client or deal].
1. Grew [existing accounts or region] revenue by [percentage] through [what you did].
1. Built a pipeline of [amount] via [channel: outbound, partners, events].
[Job Title]
[Company], [City] | [Month Year] - [Month Year]
1. Managed [number] accounts generating [amount] in [annual or quarterly] revenue.
1. Reduced churn from [before] to [after] by [what you changed].
Education
[Degree]
[Institution], [City] | [Year]
Achievements
1. [Award or recognition], [Company], [Year]
1. [Quota achievement across multiple years, if consistent]
